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Here's a handy guide for those readers who save their copies of Farm Store Merchandising maga- 
zine and want to refer to past stories. 


Agricultural chemicals 

A hard look at integrated pest 
management 

Agricultural chemicals: Problems, 
perspectives, profits 

Chemical makers are optimistic 
despite regulatory problems 

The pesticide dilemma 

Costle: Re-Registration may take 
15 years to complete 

The farmer’s decision-making process 
for herbicides 


Animati health products 
Kaehr “coaches” $1.5 million animal 
health business 


Changes, remodeling, expansion 

Energy-efficient building to save 
about $1,000 yearly 

Distributor faces difficulties; 
changes must be made 

Educator grades out well in farm 
and garden business 

Super concentrates kelp feed 
dealer expand business 

Bad displays may be robbing 
you blind 

Planning for change can prevent 
future shock 


Custom application 

California closed system law 
gains acceptance 

Custom application dealers 
disagree on future 

Emplovee service attitude helps 
sell custom application 

Operate, maintain spreaders with 
safety rules in mind 


Danco 

Hold back the dawn 

Others must share your dream 
Securing the future 


Designing a road map for the future ... 


The organization man 
Managing your management 
Profit is the name of the game 


Understanding money managemeni.... 


Family business on endangered list? 


How really healthy is your business .... 


Economy 
State control groups may get you 
out of the soup 


Better livestock numbers, prices fuel 
feed manufacturer's optimism 

Dealers look for product data credit 
from distributors 

Slow payments continue to plague 
some dealers 

Financial information: Key to good 
profit center management 

Cash flow — not profit — is best 
planning guide 

Skyrocketing interest rates call 
for credit policy review 


Editorial 

Fertilizer distribution 
Management by involvement 
A chilling scene 

Rule by regulation 

Let’s turn it around 

Inflation in the next decade 
Pesticides are necessary 

Feed costs and profits 

There is another way 
Fertilizer and the world market 
Farm store sales up 

Will the “pols” deliver 
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Feed 

Horse feed sale spurs business for 
young, aggressive Texas firm 

Keens put it all together with 
specialty feeds 

Better livestock numbers, price fuel 
feed manufacturers optimism 

Big feeders like price ceiling, 
other incentives 

Super concentrates help feed dealer 
expand business 

Marketing environment fer specialty 


Fertilizer 

Fertilizer distribution 

Customer contact, crop monitoring 
sell fertilizer despite low prices 

How railroad abandonment will affect 
the fertilizer dealer 

Logistics, not strike, of greatest 
concern to fertilizer makers 

A case for fluid fertilizers 

Change is only certainty facing 
fertilizer industry 

Pressure cooker time for fertilizer 


Willard is a liquid fertilizer 
pioneer ~p. 12 
continued 
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